OCTOBER 2020

DEAR SHAREHOLDER

The last few months have been an exciting and transformational
time for our company and our shareholders, as we have successfully
achieved two of our most significant commercial milestones in the
US whilst the world has been grappling with a pandemic.

Firstly, we reached agreement with Kaiser Permanente, one of the
US’s largest and best regarded healthcare providers, to
commercially use our all of our Cxbladder products in the US.

Secondly, after a long and protracted period of clinical evidence
development, Cxbladder has now been covered by the Centers for
Medicare and Medicaid Services (CMS). Coverage by the CMS’s LCD
was the final of the three elements needed to gain national
reimbursement for the approximately 62 million! people receiving
insurance coverage by the CMS in the USA. We have now had two
full months of revenue from the CMS, with all of our eligible claims
being paid to date. This is the key driver enabling our US business to
post monthly record revenues in August and September.

To conclude these outcomes during the COVID-19 pandemic is
testimony to the relationships that we have built over time with
these organisations and the proven, outstanding performance of
our Cxbladder technology.

It has also been a time of significant challenge as we have navigated
the world of urology during the global COVID-19 pandemic. Our
focus remains on keeping our people safe and keeping our
operations team functioning to provide the essential service that
makes such a big impact on the patients with or who are suspected
of having bladder cancer.

Turning up the gas on growth

For our company, these two outcomes have triggered a scale-up of
our commercial operations and our teams to deliver on the growth
opportunities that are now available to us in the US and our other
targeted markets.

There are three separate initiatives underway. First; we are
underway with the expansion of our direct sales force in new sales
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1 https://www.cms.gov/Research-Statistics-Data-and-Systems/Statistics-Trends-and-Reports/CMS-Fast-Facts
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territories in the US, who will focus on large urology and community practices and encourage them to use

our Cxbladder products.

Second; our specialist sales executives are focussed on converting other large institutional customers in the
US and leveraging the great validation milestones from Cxbladder’s coverage in the CMS’s LCD and our

commercial relationship with Kaiser Permanente.

Third; we are expanding our customer services liaison team as we work with Kaiser Permanente and others
who are using the Cxbladder patient in home sampling program.

Our laboratories in both New Zealand and the US have plenty of existing testing capacity to cope with the

expected increase in demand for Cxbladder.

Getting in close to Kaiser Permanente

Since reaching commercial agreement with Kaiser,
the Kaiser and Pacific Edge teams have been
focussed on the integration and inclusion of Pacific
Edge’s Cxbladder logistics and supply chain
Cxbladder into Kaiser’s ordering systems and
Health Connect, their Electronic Medical Records
system. Health Connect provides the final test
results back to the urologist in the format and on
the standard system that Kaiser use to manage
their patients, and will facilitate easy access for
review of patient results by the physician.

It is critical to a successful outcome in this
relationship that the urologist user-experience is
first class. We have been integrating and testing
our services and our supply-chain logistics with
Kaiser’s electronic ordering process so that Kaiser
urologists and their patients, experience our gold-
standard of service and care. We expect to have
the majority of this work completed shortly,
enabling Kaiser to start ordering commercial tests.

Medicare and CMS Coverage

Attaining CMS coverage in the Local Coverage
Determination, or the LCD, is one of our biggest
achievements to date and enables Pacific Edge to
receive reimbursement for the many CMS patients
that utilise Cxbladder. With more than 43% of our US
commercial tests being for CMS patients, we are now
seeing a significant increase in our recognised
revenue and cash receipts.

Although tempered by the continued COVID-19
impact in the US, with many patients still unable to
visit a clinic, we are nevertheless continuing to see
growth in the numbers of tests we are processing
each month for patients covered under Medicare
and Medicare Advantage.

The first payments for claims submitted under the
LCD have now been successfully processed and the
cash received. As more hospitals and clinics re-open,
we expect to see test numbers and revenue continue
to increase.

Impact of COVID-19 will be felt for some time

While we are on a very positive growth trajectory,
our outlook has been somewhat tempered by the
ongoing impact of COVID-19 for businesses,
healthcare organisations, people and patients
around the world.

The escalation of COVID-19 in March through to
July 2020, in the US and around the world, saw
our test numbers and revenue drop as urologists
scrambled to work out how best to manage their
patients, many of whom are over 60 years of age
and are considered ‘at-risk’.

As more healthcare providers transitioned to
telehealth, urologists saw the opportunity to use

the Cxbladder urine sample collection system as a
means of keeping people at home while also
being able to keep on top of clinical needs for
evaluation for disease. More urologists started to
utilise our Cxbladder patient in-home sampling
programme (PIHSP) and test numbers and
revenue have begun recovering and trending
upwards to our expected performance numbers.

In New Zealand, monthly test volumes have
recovered strongly from their April lows with total
lab throughput for the month of September
recording a 55% year on year increase. In the US,
monthly test volumes have largely recovered from
their April lows. However, we expect COVID-19
restrictions will continue to have a negative
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impact on US lab throughput numbers until those
restrictions are eased.

It has been a tribute to our team that we have
been able to lift and grow the business despite
the many challenges presented by COVID-19.
Whilst the PIHSP helps our growth, it is not
necessarily a panacea for all people in all
situations to deal with the challenges presented
by COVID-19 and we have yet to see how
dominant it will become in our commercial
programme post-COVID-19.

Our short to medium term focus

As we outlined at our recent annual shareholders’
meeting, our short to medium term focus is all
about generating significant growth in the number
of commercial tests processed in our two
laboratories, contributing revenue growth and
improving cashflow.

Specifically for the US this involves executing on
the two recent and positive commercial catalysts,
Cxbladder’s coverage in the LCD for CMS patients
and the commercial rollout within Kaiser
Permanente. Both will require investment in
additional resources to ensure we are fully
leveraging these commercial opportunities and
the anticipated increase in demand in a seamless
and positive manner.

Cxbladder’s coverage in the LCD by the CMS is
now opening the doors for Cxbladder to be
further recognised by some commercial insurance
providers and insurance networks. Of the more
than 500 private payers in the US we are focusing
on the top 100 private payers who account for
approximately 80% of all commercial payer
transactions. Of these top 100, approximately 30
cover the majority of our current patient private
insurance coverage. We intend to use a new
dedicated contracted team of specialists to carry
out negotiations for coverage by the remaining
commercial payers.

With Kaiser Permanente, our future growth
opportunity is to follow the successful integration
of Cxbladder Monitor with our other Cxbladder
products, thereby delivering further growth in
revenue and cashflow for our business.

In New Zealand, we are continuing the work to
bring the remaining public healthcare providers
into contract and to expand the number of
Cxbladder products in mainstream commercial
use by our existing customers. Our goal is to get
the New Zealand business to a break-even
position as soon as possible.

The focus for Australia and Southeast Asia is to
transition the public health care providers from
their clinical studies to commercial customer
relationships and to consequently grow
commercial test volumes for these new markets.
We have now concluded the recruitment of
patients into the Singapore User Programmes at
the five public hospitals and are underway with
the analysis of the data. We will continue to
progress discussions with potential strategic
partners in Southeast Asia in conjunction with the
large public healthcare providers.

At a time when many companies have been
crippled by COVID-19 and are reporting significant
losses on a prior comparative period basis, we
have been successfully able to weather the global
pandemic, significantly de-risk the company
through the achievement of two major
commercial milestones, further strengthen our
balance sheet and continue to grow our business.
We look forward to keeping you updated on our
progress, when we release our FY21 half year
results in November 2020.

Thank you for your continued support.

David Darling
Chief Executive Officer
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This year, given the COVID-19 environment, we made the decision to hold our Annual Meeting virtually. We had great
participation online, with more than 100 shareholders joining the meeting and a record number of questions.

The meeting provided an opportunity to talk in more detail about our recent achievements and the progress our
company is making. If you are interested, we encourage you to view the presentation and speeches on our website at:

www.pacificedgedx.com/investors/shareholder-meetings/.

All resolutions were passed by shareholders, comprising the following:
¥ Re-election of Bryan Williams as a Director of the Company.
¥ Re-election of David Darling as a Director of the Company.

¥ Authorised the Directors to fix the auditors’ remuneration for the ensuing year.
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‘normal’ for managing patients over these challenging times where it is not possible to bring them into clinic.
Telehealth has become a more mainstream component of patient health management and we expect to see
Cxbladder continue to benefit as in-home sampling becomes a more integrated and valued alternative for
many patients and physicians around the world.!



